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MwuHucTapcTBO NpoceeTe, W
HayKe 1 TeXHONOLWKOT pa3Boja

KATRIN KIVISELG

MAPTHEP Y NORTHSTAR CONSULTING GROUP

Katrin Kiviselg je napTtHep y NorthStar Consulting Group. OHa nomaxe y nosehary
npogaje 3a CTapTanoBe M TEXHOJIOLLKE KOMMaHWje, paAW Ha yHanpebuBay
MHTEPHUX N EKCTEPHMX KOMYHMKALLMjCKMX NpoLLeca, MeHaLIMeHTa npoAaje u
NMAepcknx BelTUHA. Hekun o weHnx kanjeHata cy: Montonio (FinTech); Recruitlab
n VideoCV.io (HR); eAgronom (AgriTech); oHa Takohe 6a1cKo capahyje ca nojeanHMM
VC ®doHpgoBuma (Superangel) v Startup Accelerators (Startup Wiseguys).

Katrin mma 15 roavHa uCKycTBa y AMPEKTHOj Npoaajun, Kao u suwe og 10 rogmHa
MCKYCTBA Yy perpyToBatby, 0byyaBarby U TPEHWUHTY NPOAajHUX TUMOBA. TpeHmpana je u
obyuyaBana /byae y npogaju y Kanaam, Ayctpanujn, Pycuju, JIntBaHunju, ECToHUjW.

OHa je buna gmMpeKTop Npoaaje 3a CBETCKM moaHu 6peHa LGFG Fashion House. Mpe
Hero wTo je yHanpeheHa y AgupeKTopa npoaaje gonpuHena je aa LGFG Fashion House
pohe y EBpony - noyeswwu oa Mapusa, 3atmum oTBapajyhu TpxkuwTte bpucena,
Amctepaama, Jlykcembypra, n TpeHupajyhmn myae 3a Ocno, LLUTokxonm, XencuHkm,
LBajuapcky, MockBy u apyra TpxuwTta. OpraHusosBana je Buwe mehyHapoaHUX
npoAajHMx cemmnHapa y EctoHuju n bennkoj bputanumju.

HbeHa WHTepecoBarba cy: nomaratbe B2B cTapTanuma (He y npogaju npeayseha),

nomararbe y OTKpMBakby KOMYHMKauMje y Npoaaju, perpytoBawe /bygun y npoaaju,
nocrtas/barbe/npunarohasarbe KP/-oBa y npoaaju.

Linkedin:


https://ee.linkedin.com/in/katrinkiviselg
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KATRIN KIVISELG

PARTNER IN NORTHSTAR CONSULTING GROUP

Katrin Kiviselg is a partner in NorthStar Consulting Group. She helps scale sales for
Start-Ups and technology companies, improve internal and external communication
processes, sales management and leadership skills. Some examples of her clients are
AdCash (Advertising Company); Montonio (FinTech); Recruitlab and VideoCV.io (HR);
eAgronom (AgriTech); also she is working closely with some VC Funds (Superangel)
and Startup Accelerators (Startup Wiseguys).

Katrin has 15 years of direct selling experience, also has a 10+ year experience in
recruiting, coaching and training sales teams. She has trained and coached sales
people in Canada, Australia, Russia, Lithuania, Estonia.

She was a Chief Sales Officer (CSO) for a worldwide fashion brand LGFG Fashion
House. Before she was promoted to be a CSO, she helped LGFG Fashion House to
establish its presence in Europe — starting from Paris, then opening Brussels,
Amsterdam, Luxembourg markets and also training people for Oslo, Stockholm,
Helsinki, Switzerland, Moscow and other markets. She has organized multiple
international sales seminars in Estonia and UK.

Her interests lies in helping B2B startups (not enterprise selling), helping figure out
sales communication, recruiting sales people, setting/adjusting sales KPI-s.

Linkedin:


https://ee.linkedin.com/in/katrinkiviselg

